“What do professional acquirers
do?”

Visit your potential customers

Awaken interest & analyse needs

Pass on immediate-interest customers to
your own experts

“How does it work?”

You provide us with a list of possible potential
customers / target groups, and we’'ll provide
the first contact. As  professional acquirers

we always use your company's hame with

the target groups. Don’t forget, personal

contact says more than 100 phone calls

we obtain relevant sales data e.g. names of

decision-makers, general needs, existing

suppliers

we follow-up until a final answer is given:

0 no interest -> why not?

0 interest at a later date -> when? (next
fixed appointment!)

o immediate interest (includes fixed
appointment for your experts!)

we hand over all immediate-interest

contacts including a fixed meeting time

we compile reports on a regular basis

we are always available e.g. for new

products, new target groups and new

regions

“... and what about specialized
product know-how?”

Since our founding at the beginning of 1999,

we have worked exclusively in specialized areas
of business and industry — here are just a few

references:

3D-scanning and 3D-modelling process
CD-welding technology

Metal processing

Quality management systems

Automation of handling processes through
robots

Engineering consultancy projects

Ball and spherical plain bearings

Women'’s lingerie

Building material testing equipment

Plastic coatings

Lateral loading system for flexible loading
and unloading of trucks

System for professional cleaning of external
glass areas

Fully-automatic parking system

....... and much more!

“... then why keep my own
sales staff?”

Wait a minute! We cannot and do not want to
replace  your own sales experts. Our
suggestion: make that long-pl anned cut
between acquisition and expert consulting.

As professional acquirers , we separate the
wheat from the chaff, working hand in hand
with your experts. They only go to appoint-
ments where interest and need has already
been confirmed

“... what about the costs?”

Another question: what do your own sales
representatives normally cost? Just add up all
the costs that you already pay:

salary

taxes

insurance

administration costs
privately-used company car

And you will see, our professional acquirers
might not be cheaper, but they are surely more
flexible!

If you would like more information, please use
our OFFER FORM.



“We are looking for sales reps.”

Let us show you the small but important
differences between sales representatives and
professional acquirers:

Sales reps use their own names and usually
work for several companies.
As professional acquirers, we identify our-
selves completely with your company and
only work for you the entire time — no
hawker's tray !

Sales reps do not have to do written reports.
Our professional acquirers will provide a
written report for each contact — usually
between 8 — 12 contacts per day.

If reps are successful over a certain period of
time, they also usually want commission.
As professional acquirers, our salary is
agreed on a per project basis — all resulting
turnover belongs to your company!

[Space for your own ideas or questions]
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